
Intelligent Retirement®

Powering your income needs 
throughout retirement
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Close Brothers Asset Management (CBAM) is one of the UK’s 
largest and longest-established providers of high-quality financial 
planning advice and discretionary investment services. We aim 
to build and preserve our clients’ wealth by providing a complete, 
personalised and professional service.

We are part of Close Brothers Group plc, a leading UK merchant 
banking group providing lending, deposit taking, wealth 
management services, and securities trading. Established in 1878, 
we believe our traditional merchant banking values, based on 
service and integrity, continue to be relevant today. We define our 
approach to business as ‘modern merchant banking’ – values that 
are embedded in our culture and that underpin everything we do.

Close Brothers Group

 1878 
Established

FTSE 250 
Listed company

3,200+ 
Employees

Close Brothers Asset Management

60,000+ 
Clients

550+ 
Employees

 100+ 
Financial planners

65+ 
Investment professionals

£12.2bn 
Assets under management

As at July 2018
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Intelligent Retirement®

Designed for the time of your life

A smarter solution to your  
income needs

Intelligent Retirement® brings together 
expert financial planning and advice, 
a choice of income solutions and our 
proven investment management skills.

It offers a co-ordinated approach to 
meeting your income requirements 
throughout retirement – however long 
that might be – while managing risks to 
your capital. It includes:

• An annuity service that ensures you 
get the annuity that is right for you.

• A range of income funds.

• A range of Glide Paths. These are 
diversified, multi-asset solutions that 
transition your portfolio from capital 
growth towards income generation.

The way these solutions work together 
will depend on your circumstances, 
needs and finances; each and all of 
which are likely to change as you get 
older. As these changes occur, your 
income strategy should be flexible 
enough to accommodate them. With 
Intelligent Retirement®, you can be 
confident that it will be.

Traditionally, people were advised to 
reduce risk in the run-up to retirement 
by moving away from equities into 
bonds and cash, before buying an 
annuity. We believe this approach 
is now less effective. Not only have 
annuity rates fallen sharply but inflation 
could ravage your income as life 
expectancy continues to increase, and 
an income is needed for much longer 
than expected – perhaps thirty years or 
more.

Our research shows that people’s 
needs are also changing; the demand 
for more sophisticated solutions means 
the focus has moved away from 
pension funds towards an integrated 
approach to generating an income 
that takes into account other assets, 
including company and personal 
pensions, buy to let property, ISAs and 
investment funds. 

You now have more choice and 
freedom about what to do with your 
pension investments, and how you 
generate an income when you retire. 
We believe these are all positive 
developments – but they also create 
new challenges, new risks, and a 
greater need for guidance. 

The pensions landscape 
has changed. It is time for  
a new solution.

  Intelligent Retirement® – 
three solutions, one answer 
to your retirement income 
needs.  



* Source: Cazalet Consulting 2015
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Annuities – a guaranteed income for life

An annuity is a financial 
product which pays a secure, 
regular income, in exchange 
for a lump sum. 

The amount of income an annuity pays 
is determined by a range of factors, 
such as the annuity type, the provider 
and the purchaser’s life expectancy. 

Annuities offer certainty, and many 
people buy one to ensure they will 
always have a basic level of income, no 
matter what happens – for example, to 
cover everyday expenses such as utility 
bills, food and transport. 

However, annuities are closely linked 
to interest rates, and the returns from 
government bonds in particular. They 
may offer poor value if you buy when 
rates are low. Inflation will also erode 
the buying power of the income, unless 
you opt for an annuity that pays an 
increasing income. For example, an 
inflation rate of 2.5% a year will reduce 
the purchasing power of £1,000 to 
£610 in 20 years’ time.

You will also need to live for many 
years in order to get back the cost of 
the annuity. This could be 30 years or 
more*.

Annuities are also less flexible than 
other income options. In most cases, 
unless you get a capital guarantee, 
once you have bought an annuity the 
benefits will not be passed on and 
your capital cannot be returned to your 
beneficiaries, even if you die early – so 
it is important to make the right choice.

Our annuity service 

If you are thinking of buying an annuity, 
we can search the entire market to 
find the best rate, based on your 
circumstances. For example, many 
people are not aware that even a 
common health condition such as 
being overweight or having high blood 
pressure could mean you qualify for a 
higher income in retirement. 

You can personalise your annuity by 
choosing from a range of options, such 
as protecting your investment if you 
die early, or providing an income for 
your spouse or partner. These extras 
can provide many benefits, but will 
also reduce the amount of income you 
receive.

Your financial planner will explain the 
role annuities can play within Intelligent 
Retirement® and make sure you 
obtain the best possible return on your 
investment.

Key considerations: 

• Annuities provide no capital growth 
whatsoever — only income.

• Decide whether you need a regular 
income and if so, how much?

• Are you worried about the effect of 
inflation on your income? 

• What is your state of health 
(that can make a difference)? 

• Would you like to combine an 
annuity with other income solutions?
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Income funds – investing for income,  
with capital preservation

For the more cautious,  
long-term investor whose 
income requirement is 
relatively modest, income 
funds may be an  
appropriate option. 

Income funds are more flexible than 
annuities, offer the potential for higher 
returns and still allow you full access to 
your capital. However, income funds 
carry more risk than annuities, do not 
provide a guaranteed income and you 
may get back less than the capital you 
invested.

Our income funds fall into two 
distinct categories. Our bond funds 
are focused on preserving capital 
while generating a regular monthly or 
quarterly income. Our other income 
funds seek to deliver income plus some 
capital growth, by investing primarily in 
a range of fixed-interest securities and 
income-paying UK and international 
shares, or third party funds investing 
in alternative asset classes. These 
actively managed funds are diversified 
across different asset classes and 
geographies and hold income- 
orientated alternative assets such as 
property and infrastructure, which offer 
the potential for higher returns. Mixing 
shares with fixed-interest securities and 
alternatives helps make these income 
funds lower-risk than more growth-
focused multi-asset funds which tend 
to have a greater equity bias. 

The income you receive will be 
determined by the performance of the 
fund and is not guaranteed. Although 
some income funds offer higher 
levels of income than others, that is 
usually because they invest in ‘riskier’ 
investments. 

If you are looking for a combination 
of income and flexibility coupled with 
access to your capital, your financial 
planner will work with you to identify the 
income funds which best reflect your 
views on investment risk and reward.

  Our fund range allows you 
to benefit from an integrated 
approach, where investment 
management, fund selection 
and financial planning are all 
co-ordinated in-house by one 
team of experts.  

Glossary of Terms

Equities  Equities, sometimes called stocks or shares, are growth 
assets, aiming to increase in value and represent ownership 
in a company. 

Fixed interest 
securities

 Otherwise known as Bonds, a loan made to a company 
(known as corporate bonds) or a government (UK 
government bonds are also known as gilts), or other 
institution. 

Alternatives  Alternative investments include property, commodities 
e.g. oil, coffee and precious metals. 

Securities A security is a tradable financial asset.
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The Glide Path – actively managing  
your route through retirement

If you seek flexibility, full 
access to your money, 
and the potential for strong 
capital growth and income, 
our Glide Path solution 
could be right for you. 

The objective is to meet your income 
needs over the long term, while 
growing your assets and preserving 
your investment. Income can come 
from the return on your investments, 
or taken from the capital, if required. 
This solution can provide a higher 
return than either an annuity or an 
income fund but with a higher level of 
investment risk.

Investment approach

The Glide Path solution utilises multiple 
asset classes such as equities, bonds, 
alternatives and cash through a blend 
of funds. As well as offering a wide 
range of investment opportunities, 
multi-asset class investing can also 
help reduce risk because your capital 
is spread across global regions and 
markets, rather than being dependent 
on the fortunes of just one asset class. 

The blend of funds used has a higher 
percentage of growth assets in the 
early years, gradually moving to lower 
risk assets in the later years.  

This gradual shift in the mix coupled 
with the active management within 
the funds, aims to reduce the potential 
effects of market movements on your 
investment. Equities play an important 
role in generating growth and income. 
Whilst equities can be volatile and drop 
sharply in value, this higher volatility is 
smoothed out by both the mix of other 
assets and the potential for higher 
returns over the long term compared to 
other income solutions.

With support from independent 
risk-modelling specialists Moody’s 
Analytics, our teams have selected 
a mix of assets which they consider 
hold the potential to deliver the highest 
possible return for a given level of 
risk. The investment process involves 
analysing how different asset classes 
and markets behave and how each 
asset and market performs relative to 
its counterparts over the long term.  
That analysis enables us to select  
the most suitable asset class 
allocations for your portfolio. 
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An example of a Close Brothers Glide Path Strategy

100%

80%

60%

40%

20%

0%
0 5 10  15  20  25  30

Cash Alternatives Bonds Equities

Years in retirement

Lower risk strategies

Higher risk strategies

By utilising a blend of funds and 
adjusting the mix over time we  
seek to:

• Make your money last longer by 
focusing on capital growth in the 
early years.

• Balance this need for equity growth 
with lower-risk assets, to reduce 
the effect of price fluctuations and 
support your income.

• De-risk your portfolio gradually. This 
aims to ensure you enjoy a more 
dependable income in the later 
years of your retirement and are not 
adversely impacted by changing 
markets.

  The Glide Path is a 
diversified, multi-asset 
investment solution that 
actively adjusts your portfolio 
from growth to income 
as you move through 
retirement.  

The Glide Path chart below shows 
how the asset mix changes over time. 
To achieve an acceptable balance of 
capital preservation with growth and 
income, higher risk assets are gradually 
replaced with lower risk assets. The 
funds used, and their holdings, will vary 
depending on market conditions and 
our view of world markets at that time. 

Monitoring

The underlying funds are monitored 
and managed daily. We regularly 
review the funds used in the Glide 
Paths to check that they reflect the 
latest outlook for economic and market 
conditions.
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The importance of financial advice

Our sophisticated financial 
planning tools let us take 
an in-depth, 360° view 
of your needs, assessing 
different income scenarios, 
life expectancies, market 
assumptions, projected 
growth rates, appetite for risk 
and legacy requirements. 

Your financial planner will help you 
understand all the key issues that can 
affect your retirement income, some of 
which are:

You

Your views on investment risk will have 
a bearing on your retirement income. 
With that in mind, your financial planner 
will help you determine the degree of 
risk you are comfortable with. We will 
also help you decide how much of your 
wealth you would like to leave to your 
family. 

Time

Running out of money in later years 
is a common concern. Intelligent 
Retirement® seeks to address that 
possibility. It takes account of the size 
of your retirement fund, its capital 
growth prospects, your desired 
standard of living and potential life 
expectancy.

Tax

Generally, it is advisable to leave 
funds in a tax-efficient environment 
wherever possible. So, for example, 
it may be better to take income from 
an investment account rather than 
your pension fund. Inheritance Tax 
is another issue which needs careful 
thought. Our service covers all aspects 
of tax planning, seeking to optimise 
your tax position now, and in the future. 

Inflation

Inflation erodes the spending power 
of your income. For example, a 2.5% 
annual rate of inflation would dilute the 
real value of your money by almost 
40% over 20 years. Your financial 
planner will identify solutions which 
have the potential to produce inflation-
beating returns, taking into account 
your appetite and capacity for risk.

Markets

Diversifying your investments across 
global markets and asset classes 
enables your portfolio to benefit 
from stronger-performing markets 
and sectors. Diversification, allied 
with active management, also 
helps to smooth out your portfolio’s 
ups and downs during periods of 
turbulence. This is in contrast to a 
purely passive investment approach, 
where your portfolio is always exposed 
to potentially detrimental market 
movements.
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Our investment philosophy is 
guided by four principles:

•  A focus on prudent 
management of capital.

•  A diversified approach.

•  Active investment management.

•  Institutional discipline within a 
collegiate culture.

Investment philosophy

Prudent management of capital

We invest according to today’s market 
conditions but also within the context 
of a long-term strategic framework. Our 
asset allocation and stock selection 
decisions focus on delivering an optimal 
combination of income and growth, as 
well as achieving a return greater than 
inflation, within an agreed tolerance for 
risk. 

A diversified approach

We believe that the best way to deliver 
returns greater than inflation and 
reduce risk is through diversification: 
investing across asset classes, global 
regions and types of investments. We 
invest predominantly in liquid assets 
because it allows us to respond to 
changing market conditions quickly 
and enables us to meet growth, 
income and drawdown needs of our 
clients. 

Active investment management

The foundation of our investment 
approach is strategic asset allocation 
– the practice of identifying and 
assembling the longer term appropriate 
mix of asset classes to maximise 
returns at a given level of risk.

Our recommendations are based on 
a longer-term, strategic view that we 
continuously assess and dynamically 
adjust based on market insights and 
expectations. We complement this 
framework by anticipating and acting 
on shorter-term market swings or 
disconnects between and within asset 
classes. This is tactical asset allocation.

Successful asset allocation is achieved 
by investing in the right mix of assets; 
a combination that increases potential 
returns for the amount of risk in a 
portfolio.

The purpose of tactical asset allocation 
is not to alter, fundamentally, a portfolio’s 
long-term risk profile but to enhance 
returns and reduce losses by making 
adjustments to the portfolio’s framework.

Similarly, our stock selection process 
is driven by our team’s ability to identify 
suitable investments at attractive 
valuations through rigorous analysis.

Institutional discipline

We have a team of over 65 investment 
professionals and encourage open 
debate, within a structured framework 
of daily, weekly, monthly and quarterly 
meetings. This ensures all our investment 
opportunities are rigorously reviewed.



What you can expect from us

Your financial planner will help you build 
a retirement plan that:

• Establishes your short, medium and 
long-term income needs and goals.

• Provides a solution that is tailored to 
your needs, with a level of income 
that is right for you.

• Illustrates how your financial needs 
and personal circumstances might 
change over time. 
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Having clarified your position and 
requirements, you can then decide 
which combination of the three income 
solutions are most appropriate for you. 

Regular reviews

We recommend that your retirement 
objectives and circumstances are 
reviewed at least once a year. In the 
course of those reviews, we will check 
to see that you remain on track to meet 
your financial goals and appraise the 
performance and suitability of your 
investments.

Intelligent Retirement® – powering your 
income needs throughout retirement

Working together, we 
can create and manage 
a retirement solution that 
will satisfy your income 
and capital objectives 
throughout your retirement.
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Award-winning service

We are one of the few firms able to provide a complete 
wealth management service that combines financial 
planning advice with investment expertise and efficient 
administration. Our approach is attractive to an increasing 
number of individuals, families and trustees.

We are always looking for ways to improve the quality of our advice and investment 
services. In recognition of this ongoing commitment to our private clients, we have 
received a number of awards and industry ratings. 

Our Portfolio fund range, part 
of the Close Discretionary Fund 
range, has a 5 Diamond rating.

Our Bespoke Service 
has a Defaqto  
5 Star Rating.

Our DMS and MPS 
Services have a Defaqto 

5 Star Rating.

*HNW - High Net Worth is for clients with £1m+ of investable assets.

Past performance is not a reliable indicator of future returns.

•  Winner Client Service Quality* (HNW) in 2012, 2013, 2015 and 2017. Finalist in 
2014 and 2016.

•  Winner Quality & Clarity of Reporting in 2013 and 2015. Finalist in 2012, 2014, 
2016, 2017 and 2018.

•  Winner Image & Reputation (HNW)* in 2014. Finalist in 2013 and 2015, 2016.

•  Winner Investment Performance* – Cautious Portfolios in 2017. Finalist in 
2013, 2014, 2015, 2016 and 2018.

• Finalist Investment Performance* – Defensive Portfolios in 2013 and 2018.

• Finalist Investment Performance* – Growth Portfolios in 2014.
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Telephone calls made to any member of 
Close Brothers Asset Management may be 
recorded, and recordings may be used for 
training purposes or to meet our regulatory 
requirements. Any data provided during the 
call will be used and held in accordance with 
relevant data protection law.

Close Brothers Asset Management is a trading 
name of Close Asset Management Limited 
(Registered number: 01644127) and Close Asset 
Management (UK) Limited (Registered number: 
02998803). Both companies are part of Close 
Brothers Group plc, are registered in England 
and Wales and are authorised and regulated 
by the Financial Conduct Authority. Registered 
office: 10 Crown Place, London EC2A 4FT.  
VAT registration number: 245 5013 86.

© Close Asset Management Limited 2018.

We have offices across the UK. 

If you would like further information or to arrange an initial meeting, please contact 
us by telephone on 0800 988 8565 or email advice@closebrothers.com

www.closebrothersam.com

CBAM3409. 18.12.2018.


